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This press release and our earnings call contain òforward-looking statementsówithin the meaning of the Private Securities

Litigation Act of 1995. These statements concern expectations, beliefs, projections, plans and strategies, anticipated events or

trends and similar expressions concerning matters that are not historical facts and typically include the words òanticipate,ó

òbelieve,óòconsider,óòestimate,óòexpect,óòfeel,óòintend,óòplan,óòpredict,óòseek,óòstrategy,óòtarget,óòwillóor other words

of similar meaning . Forward -looking statements in this press release and in our earnings call include statements regarding (i) our

expectation that our ability to increase price over pace will sustain our industry -leading margins and strong financial

performance through the remainder of 2022; (ii) our belief that our land position and backlog will position us to grow our business

in 2022 and beyond, (iii) our intent to increase the number of spec homes in our portfolio and the impact of that strategy on our

ability to capture the most current price increases and to maximize profitability, (iv) impact of increased demand and inflation

for labor and the raw materials, products and appliances for new homes on our costs, markets and delivery time of our home,

(v) our strategy for growth, the drivers and acceleration of that growth, and the impact on our results during 2022, and (vi) our

ability to capitalize on market opportunities and the impact on our results. These forward -looking statements reflect our current

views about future events and involve estimates and assumptions which may be affected by risks and uncertainties in our

business, as well as other external factors, which could cause future results to materially differ from those expressed or implied in

any forward -looking statement . These risksinclude, but are not limited to : (1) changes in macroeconomic conditions, including

increasing interest rates and inflation that could adversely impact demand for new homes or the ability of potential buyers to

qualify ; (2) general economic conditions, seasonality, cyclicality and competition in the homebuilding industry ; (3) shortages,

delays or increased costs of raw materials and increased demand for materials, or increases in other operating costs, including

costs related to labor, real estate taxes and insurance, which in each case exceed our ability to increase prices ; (4) a shortage

of labor ; (5) an inability to acquire land in our current and new markets at anticipated prices or difficulty in obtaining land -use

entitlements ; (6) our inability to successfully execute our strategies, including an inability to grow our operations or expand our

Trophy brand ; (7) a failure to recruit, retain or develop highly skilled and competent employees ; (8) government regulation risks;

(9) a lack of availability or volatility of mortgage financing or a rise in interest rates ; (10) severe weather events or natural

disasters; (11) difficulty in obtaining sufficient capital to fund our growth ; (12) our ability to meet our debt service obligations ; (13)

a decline in the value of our inventories and resulting write -downs of the carrying value of our real estate assets; (14) changes in

accounting standards that adversely affect our reported earnings or financial condition . For a more detailed discussion of these

and other risksand uncertainties applicable to Green Brick please see our most recent Annual Report on Form 10-K filed with the

Securities and Exchange Commission .
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Company At A Glance
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Green Brick Partners is a diversified homebuilding and land development company that acquires and develops land, and builds quality homes across diverse price points

and product types through eight homebuilder brands in high growth markets in Texas, the Southeast and Colorado .

We are founded on the belief that locally -focused land development is the starting point for a builderõsprofitability and that both homebuilding and land development

are best executed on a local, decentralized basis.

We manage land risk though rigorous national underwriting and provide our Team Builders centralized, state of the art operational support in IT systems, accounting,

national purchasing, marketing analytics, and human resource management . Additionally, our mortgage and title operations make buying a home a seamless

experience and provide us with real -time visibility into our buyers .
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2021 Total Homes 

Closed:*

3,326

2021 Total Home 

Closings Revenue:* 

$1,503.8M

*2021 homes closed and closing revenue includes equity interest in Challenger Homes. Unconsolidated units closed totaled 492 clo sings, and unconsolidated home 
revenues totaled $194.1 million. 2,834 (consolidated) + 492 (unconsolidated) = 3,326 total homes closed. $1,309.7 M (consolidated) + $194.1M (unconsolidated) = 
$1,503.8M total home closings revenue.

Presence In High Growth Markets
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S U B S I D I A R Y  

H O M E B U I L D E R
M A R K E T P R O D U C T S  O F F E R E D

P R I C E  R A N G E

( A S  O F  1 2 / 3 1 / 2 1 )
O W N E R S H I P

Trophy Signature Homes
Dallas, TX

Ft. Worth, TX
Single Family Homes $300k - $930k 100%

CB JENI Homes
Dallas, TX

Ft. Worth, TX
Townhomes $240k - $550k 100%

Normandy Homes
Dallas, TX

Ft. Worth, TX
Single Family Homes $430k - $880k 100%

Southgate Homes
Dallas, TX

Ft. Worth, TX
Luxury Homes $590k - $1.4M 100%

Centre Living Homes
Dallas, TX

Ft. Worth, TX
Townhomes (1)

Single Family Homes (1) $370k - $750k 90%

The Providence Group Atlanta, GA
Townhomes

Single Family Homes
Condominiums

$360k - $1.0M 50%(2)

GHO Homes
Vero Beach, FL

Treasure Coast, FL
Single Family Homes (3)

Patio Homes (3) $240k - $1.6M 80%

Challenger Homes
Colorado Springs, CO

Ft. Collins, CO

Townhomes
Patio Homes

Single Family Homes
$270k - $770k

Equity Interest
(49.9%)

(1) Urban communities
(2) GRBKreceives lot sale profits and lending profits before non -controlling interests participate in profits
(3) Age -targeted

F I N A N C I A L  S E R V I C E S

100% ownership49.99% ownership 49% ownership

Diversified Product Mix Among Subsidiary Builders 



Award -winning Homes And Communities

7

2021 & 2022

Forbes Magazine

#5 on the 2021 Americaõs 

Best Small Companies List

D Magazine's

Best Land Transaction Award

Best Builders list - Southgate

Professional Builder Magazine

ò2020 Housing Giantsó list

Builder Magazine

òBuilder 100ó national list 

Dallas Business Journal
Middle Market 50 Award

3rd largest homebuilder by closings in

Dallas Forth Worth

2020

Fortune Magazine

ò100 Fastest Growing Companiesó 

in the world 

Builder Magazine

òBuilder 100ó national list 

Professional Builder Magazine

ò2020 Housing Giantsó list

Dallas Builders Association 

McSAM Award Nominee 

Community of the Year ðEdgewood

2019

Fortune Magazine

ò100 Fastest Growing Companiesó 

in the world 

Builder Magazine

òBuilder 100ó national list 

Builder Magazine 

2019 Public Builder Report Card 

òAó rank

Dallas Builders Association McSAM Award 

Community of the Year 

The Village at Twin Creeks


